DHARMNITI

WUslugu WiAugn!

IUsquudouanmausu T§iawn:nangms On-site $1AN 4,000 UIN / SuTull Ko Hangms Online
$7A7 3,400 LN / 3u VulU (Gdlisow VAT) / nangnsiaeonu / uiaSesuRuaUUIRBIU /Tusouluslugudu

| AN

STEmoosousu N18TU SUR 31 HurAL 2569

ﬂﬂﬂ"l
HUBUEIHIY

— L4

R

_ 3
\"'** ——— * 1aWzHANIAS On-site $1A1 4,000 LIN/5U VulU (GallisouVAT) / TusoulUsTuBudu - )




ﬁiiﬂﬁa L5H#N HNausuLasduNuIassuts 411

a o < s aa o  as o o &
B [\WEBY  DHARMNITI SEMINAR AND TRAINING CO. LTD. e 07273p

scan Li99898UH

www.dst.co.th 178 erssssulia du 4 aifiundnd wszandu 20) a.dszandu
WINLITA LUALINITE NN 10800 TAX ID 010-553-300-1556

adnva:Aau:

N1SI19SA109SOV

drnSuiioo 1w

3 Promotion WiAYY!
N 2 -
G oaoeusunanqnsmou IWYIYU 2569

eUsy 2 mu & WIAW!! iosovousy

gUﬂ'Ol.laﬂ 500 uUIN nangnsifioulIBu 2569 agon
nw'lucTuﬁ 31 Gurau 2569

ieusy 3 mu Suuls

.
-
sudouan 1,000 vn sT

nnmnuaum'mu
IaW1:HANGAS On-site $1A1 4,000 uIN/3u VulU

= e
llaz Hangms Online $1A1 3,400 UIN/3u VulU "'l&oulumd A0 s A e R e s
(6ulsou VAT / TsoulUsugudu) 1angns On-site $1A 4,000 Un/3u BulU

(nangmsiAeaniu / JuiaSesuiuaduidonu / Tusouluslugu “(Golusou VAT / usoulusTuBudu)

%
1uam'wm5waum3q5na§ul,l,ﬁ ﬂ"Ii‘VI’l\i’lULLﬁSﬂ’ﬁVl”lﬁqiﬂ?ﬂﬁJlﬁﬁ]’]ﬂﬂBgLLﬁﬂﬂiﬁﬂﬂaﬂi%ﬁ’]uﬂﬂ‘uﬂ'}ﬂluﬂ%ﬂﬂ’]ﬂuﬁ]ﬂﬂﬂﬁﬂim’]uu

Y = o o = o . & qvy o oy -1
LLCVTEJ\?‘S’J&Iﬂ\‘iﬂ’ﬁWUU&‘NﬂuWﬁ’mWﬁ’mitﬂU sluissunalunmsdeses iwelidnaviunaziwdnlugatunisalvani

v v e

wéngasihinlidnfenanudeanisiivinss saufwaussTeviiivausguasdnine TasnislindndninenlunisTiutin wsen Auau

sl v

anunsal uashundszgndlilunisieansiiieaidnwatiiatmngusanlugnadnsiidasnis

. nsliuanininenlunisnsaisesessnsivyanamelukaznieusnasans
- mssufiefudaunisaifiliisnunsanvauls dionswseldluluniuuau
+ Role-Play 1539 UUNGNsERdaReY wazMsSulian1swsaniinany

- Workshop: Personal Negotiation Plan m3tdsuunumsiasaidesaaianisiniuuszendldluau

( MBAUOMSDUSU ) C 30S1ADUSY )
IUNQIFURT 23 Lw8U 2569 dunn (Tax, HR)
4,200 + VAT 294 = 4,494 U

(1381 09.00 - 16.00 U.) £ OB UTH :
yAravily

4,900 + VAT 343 = 5,243 UM

(52UL8N815 Y1 NN B1MIFIN 8IMTNA9TU)

TsausuUa wsatiay Syandien
(0. 5¥Aven Aweniering)

salnfinl@Ru MRT gandlvinewing nseend 2

goousuuin vidamEltios ArousUEINISNAPSIEHBIGIWNTULRD 200%
drsovnuvldn Tel. 02-555-0700 na 1,080-251-9946,086-378-8470 Website. www.dst.co.th


http://www.dst.co.th
http://www.dst.co.th

-

w

bl

v

H2U29dUSl

, Y
.wannsisasesesieldlununimelunaznieusnasins

1. aelussdng wu msvheuludheuassewingheau
2. MBUBNBIANT LEu NMsRAndeiugnAn A1 “1av

. \Waguyawes - n1siasadesasfensudtymsauiu

1. I UALNOANTTUNITIATN

2. M31973719389970 Win-Lose g Win-Win

3. mswasunseuaufnde "nstasatsieses’

a. sasaiteussquimanelnglsivinaneauduiug
5. TuPan15Lasa LUy Integrative vs Distributive

6. MluuwaAauuu " Win-win" Sadsfuniilumsgsianazanuduig

Case Study : Anmeinsdifinvnsisniigunaiuazdnie

Workshop : Self-Reflection - “aaufidladnisiasauuulnu?”
Uszfiuwualiuvasnuies

Findates - srulanuiesuaziiniivent

1. mstasadin Bumnglasaes

2. andfyUeIrINaa1AN19e13HalluN1919391 (EQ)

3. §3n 5 eaRddRyTidiss¥da : Anchoring, Framing, Confirmation Bias,

Overconfidence, Sunk Cost Fallacy
4. wallansdansensualuazananaioanoudignisasn
5. Sngveseudulanazannunds
wseudaliniou - ndswes BATNA uazn1saenagns

—

. nagdnoud1vionasn

Aad

N

Auwman), Reservation Point (Ynfugnving), waz ZOPA

&

(unfinnasiule)

3. wadianmInunudeyauay s gigasn

4. Mt muamneuuurgean dnnuwarBavgu (Aspiration Point)

5. Mylnseigilalddnde (Stakeholder Mapping)

Workshop : “&#319 BATNA wasan" - fi3suagldfinanununisiasan

¢ o oo
naaunisalassluiviney

' v v, . '
. dulanu - AURIAINADINTINYDUDY

1. Lﬁawﬁqﬁwml,azmmmaﬁammﬁmmi

2. ¥AnN13ve9 Dale Carnegie : m{lﬁmmau’wﬁ"uadwaﬁﬂa

3. wAdiAn FBI Tag Chris Voss : miﬁzﬁauﬁmﬂﬂ (Mirroring)
wazmsagUaniteuansariudle (Paraphrasing)

4. M38UN1WINY (Non-verbal Cues) iiedudyaaiilildnasenin

Workshop: A381un1¥1INe

(

3nawns

)

-~ L - el S -
2ISTBYICWU JDVASSNSWE
- AU AEIYNIEIUNIELAZN1SAAR
- fusziivszuenuszdrmanigngaunnls

- wisiwiaisegimadenuesans BATNA (madeniifiianiilelasan

6. a3198vBwanaznsltiutngsla - wdasfiadeansuasiniesan

1. MsUseynaldnannsasnadnina 6 Usen1sves Cialdini
Tuviuneeviile

2. M3Paranal Strategic Questioning ﬁnmuﬁgmﬂ%umuﬁ
M3

3. Aavzmsdmanuanedn (Open-ended Questions)
wlavenesaunuuasioya

4. waflAns "Framing’ - Mysnseunsiiaueiiielite
wauerensianladsty

5. Re-framing: thiawedaiaueidedluvanesuses

~

. UjuAnsesan - 4 %umaugj'%aﬂnmﬁmmwamm

1. fumeudt 1: uenAueanaNym (Separate the People
from the Problem)

2. funeudt 2: shutiuiinauslon lildgatu (Focus on
Interests, Not Positions)

3. Sumeudl 3: adramadeniivannumenitonausslendsaniu
(Invent Options for Mutual Gain)

a. funaudl a: Busuitedfinausinansilidugusssy (nsist on
Using Objective Criteria)

Role-Play : 60111150]9189901519591UUUNGY

(Group Role-Play) mstasandnunnuniiadnasssudszanm

TneiilAwneeldduusimuman 4 Tunou

Sufloanunisalenn - denswsarliulunuuu

o

1. Fufefunginssuimin nsldidivaon wiensiieiou

2. wndla Labeling 483 Chris Voss: M3sgya1sunivesdnie
wieanewdaeden (“quiouinuezinafeiy..)

3. NAEMSMS Go to the Balcony NswakaaueNLiaNdULN
Fawdnuaznumu BATNA

4. axhognlsidlodnihefisunadesesgani

Role-Play : $1@saa1un1saimssnfinaduuasiinldinaia

03 v o
wawzutihlunisiuile

0

. gnsfufionrdin - nsfinduuasyszandldludingd

1. agﬂmwsamtaz Key Takeaways V?wmm

2. 158519 Negotiation Journal

3. M3aseTAussIUNMTRTINTEs9EssAlufiulazesAns

4. \wdadumsthluysuldlumsviauas

5. Q&A uazN13W Feedback s18yAAa

Workshop : leuunuufjiRass Personal Negotiation Plan

Y ¢ N A o

ANITHIBVIE ULD.LUULWIDT TRENT

]
Y

ansthewnlsulyd unadfiooad

enssun1sdans enseendifleudumesutnsauamu
funstindeuuissemelng

- 399N33UNIFIANTT vnL.ngilneAsisun

v
-
Y
>
-W
g
- W
Y

dvousuuin dvidenBlios mousuaIsnavsigeldIWUBULD 200%
d1sovAUdIAN Tel. 02-555-0700 na 1,080-251-9946,086-378-8470 Website. www.dst.co.th

rmniti Seminar & Training

d. @dharmnitiseminar




